
southern
electricity

PROGRESS
REPORT

MB



U
...110.

lege

I



southern electricity, like every other

electricity board, is required each year to

report to the Minister of Power. This year's

report, covering activities from April 1st

1966 to March 31st 1967, was published on

October 3rd 1967. The main features have

been summarized in the following pages.

The final paragraph of the report is as
follows:—

"The Board wish to place on record their

sincere appreciation of the work performed

by employees of all grades during the year

and of their co-operation in implementing

the Board's policy".
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£000
MI

d.

	

45,015 n Sales of electricity: Domestic

	

2,371 n Farms 6

	

17,728 n Commercial 3. 6

	

2,506 111Combined domestic end 6
commercial premises

	

31,178 n Industrial 6. 2

654 0 Other 2

	

125 111 Profit on Contracting and Sales of appliances 1

324 n Interest on H.P. and similar sales

M

	

402 n Miscellaneous

	

100,836 Total Income 20. 0

Amounts to nearest penny



Expenditure Per £1

Amount

£000




76,119 1 Purchase of electricity 15 1

10,904 2 Capital Charges (Depreciation and Interest) 2 2

4,955 3 Distribution 1 0

2,026 4 Consumer service




5

1,7965 Meter reading, billing and collection




4

1£976 Administration, etc.




4

1087 Rents, Rates and Insurances




4

1£131 I 8 I Miscellaneous and balance of revenue 4



buying and selling electricity

The main business of southern electricity is to buy electricity in


bulk from the Central Electricity Generating Board and to sell it to our


consumers in homes, shops, farms, businesses and communal services.

Five years ago we bought it for an average of 1.226d. per unit and

sold it far an average of 1.693d. per unit. This year it cost us 1.436d.

and we get 1.879d. for it. This means that the average cost to our cus-

tomers over five years has increased by about 11 per cent.

This margin between the price at which it buys and sells elect-

ricity is applied to the cost of building and maintaining the systems

and the other administrative work.

Five years ago the margin was 0.467d per unit and now it is

0.443d. per unit.

unit sales

We have sold in the year just passed 12,729,181,000 units of

electricity and this is 44.8 per cent more than we sold in 1961/62.

Five years ago the average domestic consumer used 2,970 units

a year but now the figure is 3,820 which represents a rise of 29% over

the period.
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elite.

Less than five years ago the first Southern Electricity sponsored appli-

ance appeared in our service centres. This was the Elite refrigerator made

under contract by Leo. All the advantages of long run manufacture, bulk

buying, direct selling plus saving on promotional advertising enabled the

Elite refrigerator to be sold at a very low price. Its success was immediate.

There are now no less than ten Elite appliances available in our

service centres all offering splendid value and all covered by a twelve

months' guarantee.

The full list is as follows:-

Refrigerator
Storage Radiator
Twin Tub Washing Machine
Spin Dryer
Cabinet Dryer
Sink Water Heater
Infra Red Heater
Fan Heater
Electric Blanket
Electric Kettle

The next addition to

the Elite range

will be electric lamps.
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During the last five years we have spent £92 million on system

development and nearly £21 million was spent under this heading during

the year under review. That is more than £12.15.0 for each of our con-

sumers spent last year on plant and cables and on everything else

that goes into creating maintaining and developing our system of

supply.

This expenditure has brought the benefits of electricity to people

and places who were beyond the range of our supplies five years ago

and it has brought about an all round improvement in the reliability of

supply.

Factors in the improved reliability of supply include:—

Extension of double circuit systems of overhead supply lines

which enable consumers affected by breakdown to be given another

supply.

Installation of voice frequency alarm systems in all major sub-

stations to avoid breakdowns caused by overloading

The provision of High Speed Auto-Reclosing facilities on rural

11kV lines.

The introduction of Arc Suppression Coils on 11kV. networks.

Extensions and developments of our radio mobile telephone

system has helped to reduce the number and duration of breaks in the

continuity of supply and the creation and extension of live line working,

which has all taken place within the last five years, has meant fewer

planned interruptions of supply.

The last five years has also seen many advances in efficiency and

economy with respect to system development. The principal economy

has been made by substituting aluminium and aluminium alloys for the

expensive copper previously used in cables both overhead and under-

ground.

These new materials have required new jointing techniques

which are less costly than the traditional methods.
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